
 

TM014 Rev 05 Effective date: 01-Dec-24 Page 1 of 2 
 

 
 
 
 

Job Description 

Job Role: Global Business Development Manager - 
Industrial 
 
The purpose of this role is to drive the company’s growth by identifying and converting new 
OEM sales in new markets, supporting, and developing new strategic partners, and 
contributing to building capability and opportunity in those new markets. 
 
This position reports to our Head of Marketing & Business Development 

 
About this role  
 
As Global Business Development Manager you will contribute to the Sales & Marketing 
team's success by:  
 

• Identifying and capitalising on high-value opportunities within a target-rich 

environment with great growth potential, building a deep understanding of the 

opportunity for CoolLED solutions in developing markets.  

• Driving Business Development through conversion & growth, managing accounts to 

repeatable business. 

• Building and nurturing relationships with strategic commercial partners & potential 

customers through collaboration, conversion, and growth ensuring CoolLED features 

largely on their radar as a leader in LED illumination & new associated technologies. 

• Representing CoolLED at conferences and exhibitions where appropriate, seeking to 

inform and educate the market in line with objectives. 

• Collaborating with cross-functional teams, to identify and build knowledge of 

capabilities for new markets and technologies. 

• Helping deliver actionable, strategic business development plans that clearly 

communicate the delivery model for future revenue targets and growth projections. 

• Monitoring & reporting on market activity. 

• Preparing and presenting relevant reports. 

• Following all relevant Quality, Health, Safety and Environmental processes.  

 

How do you make an impact?  
 
As Global Business Development Manager you will support the Head of Marketing & 
Business Development with building capability in new markets (OEM, New Technologies).  
You will be the cornerstone of a globally successful company, with the opportunity to make  
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a real difference as you help generate new revenue and enable CoolLED to grow even 
further.  

We think this position is right for you if you have…  
 

• Experience in working with or selling optical inspection solutions for 

Industrial/Machine Vision applications. 

• A passion and drive to seek out new business and growth. 

• A desire to build strong relationships quickly. 

• A proven track record in business development or similar role. 

• An ability to assimilate information and provide context to inform strategic 

decisions.  

• Experience in communicating effectively with stakeholders at all levels.   

• A solid understanding of project management.  

• Familiarity with using CRM systems. 

• The ability to adapt to change positively. 

• The capability to travel internationally. 

This position is based at our headquarters in Andover and is eligible for Hybrid working 
partly from home.   Staff are expected to be willing to travel as their role requires, to visit 
customers and partners worldwide. 

 


